
 

 The Byke Hospitality is a mid-market leisure hospitality services company. 
It has a unique business model combining asset light approach along with 
targeting Niche Vegetarian segment in budget hotels. The company has 
two business segments, 1) Managing properties/hotels 2) Room charter-
ing and 3)F&B (incl. events). 
 
Investment Rationale 
 
Industry Tailwinds to spur demand-The hotel industry is sensitive to eco-
nomic cycles and witnesses cyclicality, accentuated both by supply and 
demand. The industry saw its demand peeking in FY08-10 and then it 
saw brief lull period in between and has bottomed out in FY15. The 
situation has seen an improvement over the past 12 months with the 
pace of room addition slowing down and domestic demand being sup-
portive. The growth within the hotel industry was led by the growth in 
the mid-market segments and the rising income of the middle class con-
sumer. Going ahead with the likely growth in middle class consumer 
discretionary spend and growth in mid market and budget hotel cate-
gory, we expect Byke to be one of the key beneficiary with the company 
being adept in terms of its target audience and the scale of operation.  
 
Asset Light Model- Byke operates under a unique asset light model in 
which it acquires properties on lease bases (usually 15 years) with a lock-
in period of 3 years, which is a part of the risk-management policy of the 
company. This significantly reduces stress on the balance sheet and gives 
Byke an advantage over its peers as it is easier for the company to expand 
its business and utilize its capital in a more profitable manner. Byke 
spends Rs.1mn per room on an average in overhauling these properties; 
the low CAPEX base gives a boost to the company’s return ratios, entailing 
a very low capital risk for stakeholders. 
 
Robust expansion plan for leasing business- Byke is a fast growing hospi-
tality services company, currently operating hotels (own + leased) at 
popular holiday destinations such as Goa, Matheran, Jaipur, Manali, Puri 
and Mumbai (Thane). Its average occupancy level stands at around 65% at 
the end FY16. Going ahead, the management has already identified the 
new locations that it plans to enter and are targeting to add close to 8 
new properties by the end FY18. The 8 new properties are likely to add 
close to 400-500 rooms. These expansion initiatives would help the com-
pany to become a pan India player. The current expansion is likely to be 
on the lease model, which would not require any significant capex. 
 
Chartering Business– Huge untapped potential- Under the chartering 
business, Byke buys room nights of mid-budget hotels in bulk across lei-
sure, tourist and religious destinations during off-peak seasons. In the 
peak seasons they sell these room nights. During the peak season time, 
the room-nights are sold to the customers by the travel agents who in 
return earn a commission. Currently, the company has a presence in 66 
cities with 326 active agents. Going ahead, we expect the number of 
nights sold to increase from 4.9 lakhs to ~7.3 lakhs in FY18, which could 
lead to a revenue growth of 22.9% CAGR over FY16-18. 
 
Valuation & view: We believe that Byke is well placed to capitalize on the 
opportunities provided by the increase in leisure and religious tourism 
spending and the increase in share of domestic tourists in total tourism 
space. Further, the company’s strategy to expand its revenue stream by 
adding more properties and increase more value added segment like F&B 
is likely to be beneficial in the long run. We expect the Owned and leased 
room revenues to grow at a CAGR of 28.6% over FY16-18E led by a 31% 
growth in  number of room added and a 24.3% growth in F&B revenue 
(incl. events). The chartering business is expected to grow by 22.9% 
CAGR over FY16-18E led by the increase in number of nights sold from 
4.9lakh in FY16 to 7.3kakh in FY18. Overall  a revenue growth could be to 
the tune of 26% CAGR over FY16-FY18E to ~Rs 3.66bn. 
 
At the CMP of Rs.162 the stock is trading at 17.5x and 13.1x on our FY17E 
& FY18E earning of Rs 9.2 and Rs 12.3 respectively. The company’s ro-
bust expansion plans along with the industry tailwinds are likely to bene-
fit Byke and could drive earnings growth. We assign a multiple of 18x 
(based on its historical PE band) on our FY18E earnings of  Rs. 12.3 post 
which we arrive at a target of Rs 221, which implies an upside of 37% 
from current levels.  We assign a BUY rating on the Company. 
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  SHAREHOLDING PATTERN 

% June-16 March-16 

Promoter 44.66 44.66 

FII 3.86 5.56 

DII 6.34 6.96 

Others 45.14 42.82 

Source: Company, Indsec Research 
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CONSOLIDATED FINANCIALS 

Rs Mn. FY15 FY16 FY17E FY18E 

Revenue  1,814 2,315 2,895 3,664 

EBIDTA 372 526 672 865 

EBIDTA(%) 20.5% 22.7% 23.2% 23.6% 
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About the Company— 

 

Source: Company, Industry & Indsec Research 
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 The Byke Hospitality Limited (Byke) is a rapidly growing 

hospitality company with a pan-India presence. The           

Company’s unique ‘asset-light’ business model allows it to 

leverage high profitability from a low capital base. This 

model has helped the Company to register significant 

growth even during a downturn in the hospitality sector. 

The business can be broadly classified into three main 

segments: Owned & Leased (O&L), Room Chartering (RC) 

and F&B (incl. events).  

 In the O&L hotels business, the company enters into an 

operating lease agreement with hotel property on an an-

nual lease basis, renovates it and operates it under the 

brand “The Byke”. Currently, the company has 9 properties 

(as of FY16) under its operation: of which, 2 are owned and 

the rest 7 are leased (Room revenue contributed 23% to 

the overall revenue in FY16). 

 In the room chartering business the company buys bulk 

hotel room inventory in advance and then sells them 

through its network of agents. The company generally ac-

quires room inventory around 90 days before the season at 

30% to 35% discount, then it is sold through a network of 

agents. As of FY16 the company has entered close 66 cities 

and has around 326 agents (~51% of sales as of FY16). 

 The company F&B segment contributes close to 26% to the 

overall revenue; F&B is an integral part of the makeup of a 

hotel. The company currently has close to 14 Restaurants 

and around 16 halls and events lawns. 

 Byke has made a niche for itself by catering to only vege-

tarian food. Due to large number of vegetarian crowd 

there are huge untapped opportunities, it provides an edge 

to the company as there is a significant proportion of tour-

ist who prefer to stay in a pure vegetarian place. 

So what makes the Byke so special— 

 Asset light Model—Byke has 9 properties as of now, out of which, 7 properties are on a long term lease of over 10-15 years. 

This significantly reduces stress on the balance sheet and gives Byke an edge over the other players as it is easier for them to 

expand its business and utilize its capital in a more profitable manner. 

 Niche Segment—Byke has presence in the vegetarian budget hotel segment at popular leisure destinations such as Goa, 

Matheran, Jaipur, Manali, Puri and Mumbai while it has plans to expand across other destinations like Lonavala, Chandigarh, 

Mahabaleshwar etc. Vegetarian budget hotels at leisure destinations in domestic market is a huge opportunity. 

 Right positioning—Major portion of the domestic tourists belong to middle class, Byke has effectively created a name for 

itself by targeting the mid-market leisure segment. Further, with likely spurge in consumer spending, 7th pay commission 

announced, we believe that the company is well placed to reap most of the benefits from it. 

Revenue Break up 
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Source: Company, Indsec Research 
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Source: Company, Indsec Research 

Company overview– The Byke Leasing Model 
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The Company’s unique ‘asset-light’ business model allows it to leverage high profitability from a low capital base. This model has 

helped the Company to register significant growth even during a downturn in the hospitality sector. The business can be broadly 

classified into two segments: Owned & Leased (O&L) (which includes Food & Beverages – F&B services) and RoomChartering (RC). 

In the O&L hotels business, the company enters into an operating lease agreement with hotel property on an annual lease basis, 

renovates it and operates it under the brand “The Byke”. The company through its leasing model focuses more on the domestic 

middles class leisure business. 

One more unique feather in Bykes cap is being a niche pure vegetarian hotel. Vegetarianism is ingrained in the Indian society. 

India comprises of more vegetarians than the rest of the world combined—approximately half a billion people. In India ~40% 

population is pure vegetarian and there is a huge potential to cater to the hospitality / holiday needs of this culinary sensitive 

segment.  

The company as Q1FY17 have 9 properties operational at popular tourist destinations, out of the 9 the company owns 2 and the 

remaining 7 are on long term lease. 

The revenue from Byke can be further divided into revenue from Room rent, F&B and event & others (mainly rentals of confer-

ence rooms and lawns). The company current has close to 677 rooms with average occupancy of 65%. The company as of now has 

14 restaurants and 16 halls and lawns across all there properties . 

The company has expanded the number of rooms at CAGR of 30% over the last 5 years. Out of 677 rooms in FY16, 623 rooms 

where operational, while the new hotel in Puri (54rooms) came towards the fag end of the year.  

Number of  rooms and property  
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Chartering Business— 

INDSEC  

The company started its room chartering business in 2010-11. Under this model, Byke buys room nights of mid-budget hotels in 

bulk across leisure tourist and religious destinations during off-peak seasons. In the peak seasons they sell those room nights. This 

model has helped the company to strengthen its pan-India presence through chartering rooms across more than 70 cities in India. 

How this unique business model works as an advantage to Byke??? 

 No Capital cost involved, the profit earned directly adds on to the bottom line 

With pan-India presence and location specific inventory, they are assured of chartering revenues throughout the year 

The pan-India presence also leads to better risk mitigation 

Synergistic model increasing occupancy of the leased properties of “The Byke”  

Chartering rooms at strategically identified locations with partial / full advance payments  

Better negotiation given the scale leads to low break even point  

Flexibility to quickly expand depending on tourist trends  

 

 

 

 

 

 

 

Chartering  Revenue (Rs mn) Gross Profit (Rs mn) and Gross margins (%) 
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The Indian hospitality industry has emerged as one of the key industries driving growth within the services sector in India. It has 

evolved into an industry that is sensitive to the needs and desires of people. The fortunes of the hospitality industry have always 

been linked to the prospects of the tourism sector as it is the foremost demand driver of the industry. The Indian hospitality in-

dustry has recorded healthy growth fuelled by robust inflow of foreign tourists as well as increased tourist movement within the 

country and it has become one of the leading players in the global industry. 

 

India, with its recognized geographical and cultural diversity remains the hotspot for global tourists. In 2015, the total contribu-

tion of travel and tourism sector to the world GDP was approximately USD 7,170.3 Billion. It contributed around 9.8% to global 

GDP, higher than other significant sectors like Agriculture (8.5%), Education (8.4%), Automotive Manufacturing (7.0%) and Bank-

ing (5.9%). 

 

The travel and tourism industry has emerged as one of the key growth drivers among the services sector in India which contrib-

utes about 6.3% to the nations GDP at ~Rs.8300bn for 2015. The overall contribution of India’s travel and tourism sector to the 

country’s economy is still relatively low as compared to a global average of 10%, highlighting the immense opportunity available 

in the Indian hospitality sector.  

 

During the last decade, the Indian tourism industry has grown at a pace of around 13% CAGR led by the domestic tourists which 

have grown by 14% CAGR while the Foreign tourists have grown by ~8% CAGR. In 2015, Domestic tourism grew by ~12% YoY 

while the Foreign tourists grew by ~5% YoY. The Indian tourism industry is largely dominated by domestic tourists (~98%) while 

the rest is contributed by foreign tourist. 

 

According to the World Travel and Tourism Council (WTCC), the industry is expected to witness 7.5% growth in 2015, exceeding 

the 6.9% growth that the forum has predicted for the South Asian region. The expected growth rate could be achieved in account 

of increase in disposable income of people, rising discretionary spending and the burgeoning middle class population. 

Source: Company, Industry, Indsec Research 

Industry watch— 
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Market size that we are dealing within India 

India’s rising middle class and increasing disposable incomes has continued to support the growth of domestic and outbound 

tourism. Total outbound trips I have increased by over 9% to close to  20 million in 2015.  

The number of Foreign Tourist Arrivals (FTAs) has grown at a CAGR ~4% to aprrox 5 lakh YoY in May 2016. Foreign Exchange Earn-

ings (FEEs) during the month of May 2016 grew more than 8% to ~11,000 crore 

The number of tourists arriving on e-Tourist Visa during June 2016 reached a total of over 35000 tourists registering a YoY growth 

of over 1x %. 

The Govt of India realizes the potential of the tourism and hospitality industry in India to capture the growth they have launched 

various initiatives to promote tourism in India 

 The e-Tourist Visa (e-TV) scheme has been extended to 37 more countries thereby taking the total count of countries under 

the scheme to 150 countries. 

 Ministry of Tourism has sanctioned Rs.8.45bn (US$ 125.26 million) to States and Union Territories for developing tourism 

destinations and circuits during FY 2014-15, which includes projects relating to Product/Infrastructure Development for Des-

tinations and Circuits (PIDDC), Human Resource Development (HRD), Fairs and Festivals & Rural Tourism. 

 Under ‘Project Mausam’ the Government of India has proposed to establish cross cultural linkages and to revive historic 

maritime cultural and economic ties with 39 Indian Ocean countries. 

Opportunity Galore 

The prospects for the hotel industry in India are bright. With revival in the global economy, international tourist inflow into the 

country is expected to rise. Additionally, hosting of international sports events and trade fairs and exhibitions in the country are 

expected to aid both inflow of international tourists and domestic tourist movement. 

The upcoming industrial parks, manufacturing facilities and ports across the country provide a good opportunity for budget and 

mid-market hotels. Although we could see additional rooms coming up in India in the short term, the supply of branded/quality 

rooms in India is much lower compared to other countries across the globe. Hence, there exists huge potential for operators 

across all the segments of hotel industry in India. The increase in room inventories is expected to make the hotel industry more 

competitive and hotels would be under pressure to maintain quality and service levels at competitive prices. Competitive pricing 

amongst the branded hotels along with the addition of more budget and mid-market hotels would make the hotel industry cost 

competitive with other destinations. This would aid the growth of segments such as   Meetings, Incentives, Conferences, and 

Events (MICE)  amongst others. 
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1. Industry Tailwinds to spur demand— 

The hotel industry is sensitive to economic cycles and witnesses cyclicality, accentuated both by supply and demand. The Indian 

hotel industry, over the past nine years (FY2008-FY2016), has been in a state of flux—starting from the FY2008 peak to a trough 

in FY2010, a brief pickup in FY2011 and downhill till it bottomed out in FY2015-2016. After strong headwinds from an adverse 

demand environment and excess room inventory, the situation has improved over the past 12 months with the pace of room 

addition slowing down and domestic demand being supportive. 

Domestic travelers have been the bedrock of demand for the Indian hotel industry over the past several quarters, as foreign 

traveler arrivals (FTA) faltered. Demand grew by over 10%-12% in FY2016e following 6% and 8% during FY 2014 and FY2015, 

respectively. 

Now if you see, Indian hotel landscape was dominated by luxury five-star hotels for a very long time. There was a large vacuum 

in terms of quality accommodation between large five-star hotels and the way-side guest houses. However, lately we have seen 

rise of many budget and economy hotels in the country. More than 80% of the growth in new hotels was in the budget seg-

ment.  While large luxury brands had the concentration in metros and tier I cities, budgets hotels went to all possible locations 

where there is demand for hotels and a captive market.  These included industrial towns, pilgrim destinations, leisure destina-

tions and corporate hubs. Further what works for budget and mid market hotels is the cost of construction which is significantly 

lower as compared to luxury hotels. 

Similarly,  at the consumer side, there has been an increase in trend for weekend holiday and short trips. Increase in consumer 

discretionary spending on back of rise in disposable income, Increase in purchasing power of middle class segment has led to 

increase in standard of living. This along with the expected pick up in economic actives, 7th pay commission pay-out and one 

rank one payment scheme is further likely to boost consumer discretionary spending. Domestic travel spending is expected to 

grow by more than  6% p.a. to ~ in excess of Rs.9,500bn in 2024, while foreign visitors spending is expected to rise over 4% per 

annum during the same period. 

BYKE impact- the company has been very adept in terms of its target audience and the scale of operation it would look to oper-

ate. Targeting the ever growing middle class segment and being present in the fast growing mid-Market and budget hotel cate-

gory has helped Byke established itself as one of the favored pick in that category. The company has also been successful in 

creating a niche market for itself by being a pure vegetarian hotel. Going forward we see this hospitality space reap the benefits 

from the ever rise in disposable income of the middle class, consumer preference of Mid-Market and budget hotel. We expect 

the mid-Market hotel segment is likely to be one of key drivers for growth in the tourism industry as it is present in both devel-

oped cities and developing cites. This could only strengthen the case for a player like Byke being an established player and be-

ing present key cities. Byke has also made its presence felt in fast growing MICE segment which has been on a rise and has 

posted a growth of 15-20% over the last 5 years. 
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Estimated total spending on tourism by 2025 

Investment Rationale— 

Proposed supply of rooms tilted towards midmarket hotels 
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2.     Asset Light Model— 

Byke operates under a unique asset light model in which it acquires properties on lease base (usually 15 years) with a lock-in 

period of 3 years, which is a part of the risk-management policy of the company, giving it an exit route well in time if business 

conditions are adverse. This significantly reduces stress on the balance sheet and gives Byke an edge over its peers as it is 

easier for them to expand its business and utilize its capital in a more profitable manner.  

Byke strategically identifies distressed properties at tourist places for leasing. It spends Rs.1mn per room on an average in over-

hauling these properties; the low CAPEX base gives a boost to the company’s return ratios, entailing a very low capital risk for 

stakeholders. 

In the domestic markets there are plenty of private and unorganized players in the market which makes it easy for the company 

to find a distressed property. Also, the Room chartering business helps them in being informed about the strategic properties in 

tourist locations. 

As of now, the company has 9 properties out of which 7 properties are on long term lease for 10-15 years. In the last 4 years, 

the company has increased its number of rooms from 385 to 677 as on Q1FY17. During the period, most of the rooms have 

been added on the lease model. Going ahead , we expect most of the growth in room revenue to driven by the growth in num-

ber of lease rooms. The introduction of chartering and leased business model has over the years benefited the company to 

scale rapidly in terms of the room-nights sold and room capacity increased in the leased room segment with improving Cash 

flows. We expect the business model to continue to support Cash flows and to grow at 45% CAGR during FY16-18E. 

Source: Company & Indsec Research 
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3.   Robust expansion plan for leasing business— 

Byke is a fast growing hospitality services company, currently operating hotels (own + leased) at popular holiday destinations such 

as Goa, Matheran, Mandawa, Jaipur, Manali, Shimla, Puri and Mumbai (Thane). Its average occupancy level stands at around 65% 

at the end FY16. 

Byke currently operates 677 rooms with 9 properties under its belt. Three of its properties have started operations very recently 

i.e.,Thane & Puri. 

 

 

 

Going ahead, the management has already identified the new locations that it plans to enter and are targeting to add close 8 new 

properties by the end FY18. The 8 new properties are likely to add close to 400-500 rooms. These expansion initiatives would help 

the company to become a pan India player. The current expansion is likely to be on the lease model, which would not require any 

significant capex. 

We expect room rental revenues to grow at a CAGR of 34% over FY16-18E led by 31% growth in the number of room addition 

and a 1.25% growth in ARR over the same period. The managements past pedigree in turning around such properties along with 

their presence in chartering business which helps them in identifying key locations after studying the demand patterns in these 

locations, give us the confidence that the company would be able to achieve the expected growth rates.  

With new properties being added, this inevitability would lead to increase in F&B revenue (including events). F&B is an integral part 

of the makeup of a hotel. The company currently has close to 14 Restaurants and around 16 halls and events lawns. We expect F&B 

revenue to post a growth of 32% CAGR over FY16-18e led by increase in number of restaurants and bars. We also expect revenue 

from events to grow at  steady growth of 16% CAGR over the same period. With the company present in key tourist locations one 

could see good growth on back of increase in MICE and destination weddings. 

Source: Company & Indsec Research 

INDSEC  

No Property Name Location Owned / Leased 
  

2012 2013 2014 2015 2016 

1 Byke Grassfield Jaipur Leased NA NA NA 54 54 

2 Byke Heritage Matheran Owned 80 80 80 80 80 

3 Byke Hidden Paradise Goa Leased NA 40 40 40 40 

4 Byke Neelkanth Manali Leased NA 40 40 40 40 

5 Byke Old Anchor Goa Leased 240 240 240 240 240 

6 Byke Paawana* Mandawa Leased 18 18 18 18 0 

7 Byke Redwood Matheran Leased 25 25 25 25 25 

8 Byke Sunflower Goa Owned 22 22 22 22 22 

9 Byke Thane Thane Leased     0 0 122 

10 Byke Puri** Puri Leased     54 

*Discontinued  
** Became operational in April 2016 

Current Portfolio 

New Locations targeted Revenue break for Byke Property (Rs mn) 
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4. Chartering  Business– Huge untapped potential 

The company started its room chartering business in 2010-11. Under this model, Byke buys room nights of mid-budget hotels in 

bulk across leisure, tourist and religious destinations during off-peak seasons. In the peak seasons they sell those room nights. 

This model has helped the company to strengthen its pan-India presence through chartering rooms across more than 50 cities 

in India. 

During peak season time, the room-nights are sold to the customers by the travel agents who in return earn commission. Cur-

rently, the company has a presence in 66 cities with 326 active agents and plans to expand it to newer regions and increase the 

agent count as well. The number of the room-nights booked in FY12 was 1.2 lakhs which currently stands at 4.9 lakhs in FY16. 

Advantages of Chartering Model- 

 The company can capitalize on the unsold inventory of lesser known mid-sized budget hotels. The counter-party is assured 

of bulk bookings in the non-peak season, while Byke enjoys the upside of higher pricing in the peak season. With minimal 

costs involved, Byke can scale its operations much beyond its resorts’ capacity and geographic locations  

 The company is able to capitalize on the visitor flow across major religious and leisure destinations across India. With a 

pan-India presence and constant visitor flow in religious places, the company is assured of chartering revenues throughout 

the year.  

 No CAPEX required so profits earned straight away boost the overall bottom line. 

The company has always maintained close to 90% occupancy levels in this segment which has helped the segment to achieve 

a revenue growth of 40% CAGR over FY13-15. Going ahead, we expect the number of nights sold to increase from 4.9 lakhs 

to ~7.3 lakhs in FY18, which could lead to a revenue growth of 23% CAGR over FY16-18. We believe that the strong network 

of agent along with a strategic focus only on attractive tourist destinations gives us confidence about the visibility of growth 

in this segment.  

 

Source: Company, Indsec Research, 

INDSEC  

Chartering Revenue (Rs mn) and occupancy ratio GPM could be maintained at similar levels 
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Valuation and Recommendation— 

The prospects for the hotel industry in India are bright as the revival in the global economy will enhance international tourist in-

flows into the country. Additionally, the hosting of international sports events, trade fairs and exhibitions in the country are ex-

pected to aid both, inflow of international tourists and domestic tourist movement. 

If we look at the dynamics of the hotel industry it was largely titled towards the luxurious branded hotels. There was a large vac-

uum in terms of the quality of accommodation between the large five-star hotels and the other hotels. However, recently we 

have witnessed a rise of many budget and economy hotels in the country. More than 80% of the growth in new hotels come 

through the budget hotel segment. Budgets hotels have been on the rise due to lower capex requirements, wider range and suit-

ability for the average middle class consumers. The middle class consumer have seen a rise in income which has led to demand 

for weekend holidays and quick gateways to increase significantly.  We expect that this trend is likely to continue and we expect 

mid-level hotels and budget hotels to lead the growth in the tourism industry. 

The Byke Hospitality Limited (Byke) is a rapidly growing hospitality company with a pan-India presence. The Company’s unique 

‘asset-light’ business model allows it to leverage high profitability from a low capital base. This model has helped the Company 

to register significant growth even during a downturn in the hospitality sector. The business can be broadly classified into two 

segments: Owned & Leased (O&L) (which includes F&B, and events) and Room Chartering (RC). 

If look at the owned and leased revenue, The company as on Q1FY17 had 9 properties operational at popular tourist destina-

tions, out of which 2 are owned and the remaining 7 are on long term lease. The company has expanded the number of rooms at 

CAGR of 30% over the last 5 years. Out of 677 rooms in FY16, 623 rooms where operational, while the new hotel in Puri (54rooms) 

came towards the fag end of the year.  Owned and lease revenues (incl F&B and Events) have seen a growth of 50% CAGR over FY 

13-15. 

In Room chartering the company has a presence in 66 cities with 326 active agents and plans to expand it to newer regions and 

increase the agent count as well. The number of the room-nights booked in FY12 was 1.2 lacs which currently stands at 4.9 lacs in 

FY16. The Chartering business has seen its revenue growing at a CAGR of 40% over FY13-16. 

Going ahead, we believe that Byke is well placed to capitalize on the opportunities provided by the increase in leisure and reli-

gious tourism spending and the increase in share of domestic tourists in total tourism space. Further, the company’s strategy to 

expand its revenue stream by adding more properties and increase more value added segment like F&B is likely to be beneficial in 

the long run. We expect the Owned and leased room revenues to grow at a CAGR of 28.6% over FY16-18E led by a 31% growth 

in  number of room added and a 24.3% growth in F&B revenue (incl. events). The chartering business is expected to grow by 

22.9% CAGR over FY16-18E led by the increase in number of nights sold from 4.9lakh in FY16 to 7.3kakh in FY18. Overall  a 

revenue growth could be to the tune of 26% CAGR over FY16-FY18E to ~Rs 3.66bn. 

At the CMP of Rs.162 the stock is trading at 17.5x and 13.1x on our FY17E & FY18E earning of Rs 9.2 and Rs 12.3 respectively. 

The company’s robust expansion plans along with the industry tailwinds are likely to benefit Byke and could drive earnings 

growth. We assign a multiple of 18x (based on its historical PE band) on our FY18E earnings of  Rs. 12.3 post which we arrive at 

a target of Rs 221, which implies an upside of 37% from current levels.  We assign a BUY rating on the Company. 

Risk to Call: 

Delay in expansion plan– Future growth is highly dependent on the planned expansions, should the company fail to live up with 

its robust expansion model, incremental room rental revenue and F&B sales will be impacted. 

Natural or man made calamity—The event of any Natural or man made calamity any epidemic outbreak (Zika etc) could  have a 

negative impact on tourism which inevitability could have a negative impact on the company’s volume.  

 

 

 
 

INDSEC  



 

 

       INDSEC SECURITIES AND FINANCE LTD. 

  
14 

 

 

 

 Topline is expected to grow by 26% CAGR       

between FY16-18E to Rs.3.66bn on the back ro-

bust expansion plans 

 

 

 

 

 

 

 EBITDA is expected to grow by 28% CAGR be-

tween FY16-18E to Rs. 0.86bn while OPM is ex-

pected to be in the region of 24%. 

 

 

 

 

 

 

 

 

 

Financial Performance Analysis 

EBITDA (Rs bn) 

Source: Company & Indsec Research 

INDSEC  

Revenue (Rs bn) 
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INDSEC  

SUMMARY BALANCE SHEET 

Fiscal Year Ending 

  (in mn) FY13 FY14 FY15 FY16 FY17E FY18E 

  Assets             

 Net Block  727  784  791  874  983  1,023  

 Capital WIP  31  36  15  0  0  0  

 Long Term Loans & Advances  41  40  55  86  87  88  

 Non-current assets  14  16  16  16  17  18  

 Investment  0  0  0  0  0  0  

 Current Assets        

 Inventories  60  60  60  62  79  100  

 Trade Receivables  119  107  140  177  206  251  

 Cash and Bank Balance  10  20  22  29  101  407  

 Other Current Assets  1  2  1  0  1  1  

 Loans and Advances  133  188  260  352  428  532  

 Total Current Assets  324  378  484  620  815  1,291  

 Current Liabilities & Provisions              

 Current Liabilities  136  161  138  145  127  151  

 Provision 61  73  73  87  56  70  

 Total Current Liabilities  197  234  211  232  182  221  

 Net Current Assets  126  144  273  388  633  1,070  

 Total Assets  939  1,020  1,149  1,364  1,720  2,199  

 Liabilities              

 Share Capital  200  200  401  401  401  401  

 Reserves and Surplus  524  648  600  811  1,180  1,672  

 Total Shareholders Fund  725  848  1,001  1,212  1,581  2,073  

 Total Debt  176  121  98  82  67  52  

 Long Term Provisions  0  1  1  1  2  3  

 Other Long Term Liabilities  0  0  1  2  3  4  

 Net Deffered Tax Liability  39  49  50  66  66  66  

 Total Liabilities  939  1,020  1,149  1,364  1,720  2,199  

SUMMARY INCOME STATEMENT 

Fiscal Year Ending 

 (in mn) FY13 FY14 FY15 FY16 FY17E FY18E 

 Total Income   1,009.3  1,557.1  1,814.2  2,315.2  2,895.1  3,664.3  

 Cost Of Revenues  74.0  93.9  1,224.6  1,549.1  1,928.1  2,418.5  

 Gross Profit  935.3  1,463.3  589.6  766.2  967.0  1,245.9  

 Employee Cost  27.6  32.0  38.3  62.9  84.0  113.6  

 Other Operating Expenses  732.2  1,145.6  178.9  177.1  211.3  267.5  

 EBITDA  175.4  285.6  372.3  526.2  671.7  864.8  

  Other Income 5.0  1.5  1.1  1.4  2.9  3.7  

  Net Interest Exp.  23.0  20.8  18.0  15.0  6.7  5.2  

 Depreciation  41.9  53.8  101.7  116.0  140.7  159.7  

  Exceptional Items 0.0  0.0  0.0  0.0  0.0  0.0  

  PBT  115.6  212.5  253.7  396.6  527.2  703.6  

 Tax  38.0  53.6  53.3  137.3  158.1  211.1  

 Profit After Tax 77.6  158.9  200.3  259.4  369.0  492.5  

 Net Profit  77.6  158.9  200.3  259.4  369.0  492.5  

 EPS  1.9  4.0  5.0  6.5  9.2  12.3  
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INDSEC  

SUMMARY CASH FLOW STATEMENT 

Fiscal Year Ending 

 (in mn) FY13 FY14 FY15 FY16E FY17E FY18E 

 PBT               116              213              254              397              527              704  

 Depreciation & Amort., Total                42                54              102              116              141              160  

 After other adjustments        

  (Inc) / Dec in Working Capital               (18)              (36)            (163)            (139)            (172)            (131) 

 Taxes                 (4)              (50)              (45)            (137)            (158)            (211) 

 Others                22                20                17                15                  7                  5  

 Cash from Ops.              157              200              164              251              344              526  

 Capital Expenditure & investments             (145)              (92)              (87)            (183)            (250)            (200) 

 Cash from Investing             (145)              (92)              (87)            (183)            (250)            (200) 

 Net Borrowings                17               (53)              (24)              (15)              (15)              (15) 

 Others               (16)              (25)              (35)                -                   -                   -    

 Issuance of Dividend               (23)              (21)              (16)              (15)                (7)                (5) 

 Cash from Financing               (21)              (99)              (74)              (30)              (22)              (20) 

 Extraordinary receipts/payment                 -                   -                   (0)              (31)                -                   -    

  Net Change in Cash                 (9)                 9                  2                  6                72              306  

 BF Cash                20                10                20                22                29              101  

 END Cash                10                20                22                29              101              407  

SUMMARY RATIOS 

Fiscal Year Ending 

  FY13 FY14 FY15 FY16 FY17E FY18E 

 Profitability              

 Return on Assets  6.8% 12.7% 14.7% 16.3% 19.4% 20.4% 

 Return on Capital  14.8% 23.9% 24.6% 31.7% 32.2% 33.2% 

 Return on Equity  10.7% 18.7% 20.0% 21.4% 23.3% 23.8% 

 Margin Analysis              

 Gross Margin  92.7% 94.0% 32.5% 33.1% 33.4% 34.0% 

 EBITDA Margin  17.4% 18.3% 20.5% 22.7% 23.2% 23.6% 

 Net Income Margin  7.7% 10.2% 11.0% 11.2% 12.7% 13.4% 

 Short-Term Liquidity        

 Current Ratio  1.1x  1.3x  1.8x  2.1x  3.4x  4.8x  

 Quick Ratio  0.9x  1.1x  1.6x  1.9x  3.1x  4.4x  

 Avg. Days Sales Outstanding  43  25  28  28  26  25  

 Avg. Days Inventory Out- 22  14  12  10  10  10  

 Avg. Days Payables 33  15  13  10  10  10  

 Long-Term Solvency        

 Total Debt / Equity  0.2x  0.1x  0.1x  0.1x  0.0x  0.0x  

 EBITDA / Interest Expense  7.6x  13.7x  20.7x  35.2x  99.7x  165.1x  

 Valuation Ratios        

 EV/EBITDA  37.2x  22.9x  17.5x  12.4x  9.6x  7.1x  

 PER  83.5x  40.7x  32.3x  25.0x  17.5x  13.1x  

 P/B  8.9x  7.6x  6.5x  5.3x  4.1x  3.1x  
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BUY : Expected total return of over 25% within the next 12 months. 

ACCUMULATE : Expected total return between 10 to 25% within the next 12 months. 

REDUCE : Expected total return below 10% within the next 12 months. 

SELL : Expected total return is below the market return within the next 12 months. 

NEUTRAL:  No investment opinion on the stock under review. 

BUSINESS ACTIVITIES: 

Indsec Securities and Finance Limited (ISFL) is a corporate member of BSE in Equity, WDM segment and of NSEIL in Equity, WDM, Futures & Options and Currency Deriva-
tive segments. ISFL is also a Depository Participant of the National Securities Depository Limited (NSDL) and a SEBI registered Portfolio Manager. ISFL has also secured 
membership of the MCX Stock Exchange in Currency Derivative Segment. With this setup ISFL is in a position to offer all types of services in the securities industry. 

Since inception company’s focus has been on research. In view of its research capabilities ISFL focused mainly on institutional business and is today empanelled with 
most of the local financial institutions, insurance companies, banks and mutual funds. ISFL has grown from being a medium size broking outfit to become one of the 
largest capitalized Indian broking company offering the complete range of broking services. 

ISFL was incorporated on 28th July 1993 and doesn’t have any associates/ subsidiaries. ISFL is a registered Portfolio Manager under SEBI (Portfolio Managers) Regula-
tions, 1993 vide registration No. INP000001892. 

DISCIPLINARY HISTORY: 

 No material penalties / directions have been issued by the SEBI under the securities laws, SEBI Act or Rules or Regulations made there under 

 No penalties have been imposed for any economic offence by any authority.  

 No material deficiencies in the systems and operations of the Company have been observed by any regulatory agency. 

 There are no pending material litigations or legal proceedings, findings of inspections or investigations for which action has been taken or initiated by any regula-
tory authority against the Company or its Directors, principal officers or employees or any person directly or indirectly connected with the Company. 

DECLARATION: 

 ISFL does not have any financial interest in the subject company (ies); 

 ISFL does not have actual or beneficial ownership of 1 % or more in the subject company (ies); 

 ISFL does not have any material conflict of interest in the subject company(ies) at the time of publication of this document; 

 ISFL has not received any compensation from the subject company (ies) in the past twelve months; 

 ISFL has not managed or co-managed public offering of securities for the subject company (ies) in the past twelve months; 

 ISFL has not received any compensation for investment banking or merchant banking or brokerage services or any other service from the subject company (ies) in 
the past twelve months; 

 ISFL has not received any compensation or other benefits from the subject company (ies) or third party in connection with this document; 

 None of the research analysts have served as an officer, director or employee of the subject company (ies); 

 ISFL has not been engaged in the market making activity for the subject company (ies); 

GENERAL TERMS AND CONDITION/ DISCLAIMERS: 

This document has been issued by ISFL and is for informational purposes only and is not intended as an offer or solicitation for the purchase or sale of security. 

This document has been prepared and issued on the basis of publicly available information, internally developed data and other sources believed to be reliable. However, 
we do not guarantee its accuracy and the information may be incomplete and condensed. Note however that, we have taken meticulous care to ensure that the facts 
stated are accurate and opinions given are fair and reasonable, neither the analyst nor any other employee of our company is in any way responsible for its contents. The 
Company’s research department has received assistance from the subject company (ies) referred to in this document including, but not limited to, discussions with   
management of the subject company (ies). All opinions, projections and estimates constitute the judgment of the author as of the date of this document and these,  
including any other information contained in this document, are subject to change without notice. Prices and availability of financial instruments also are subject to 
change without notice. While we would endeavor to update the information herein on reasonable basis, we are under no obligation to update or keep the information 
current. Also, there may be regulatory, compliance, or other reasons that may prevent us from doing so. 

Securities recommended in this document are subject to investment risks, including the possible loss of the principal amount invested. Any decision to purchase/sale 
securities mentioned in this document must take into account existing public information on such security or any registered prospectus. The appropriateness of a particu-
lar investment, decision or strategy will depend on an investor's individual circumstances and objectives. The securities, instruments, or strategies discussed in this docu-
ment may not be suitable for all investors, and certain investors may not be eligible to purchase or participate in some or all of them. Each recipient of this document 
should make such investigations as it deems necessary to arrive at an independent evaluation of an investment in the securities of companies referred to in this docu-
ment (including the merits and risks involved). 

This document is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or 
other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject the company to any registration or 
licensing requirement within such jurisdiction. Further, this document is not directed or intended for distribution to the US taxpayers covered under US Foreign Account 
Tax Compliance Act (FATCA) provisions. The securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons 
in whose possession this document may come are required to inform themselves of and to observe such restriction 

This is just a suggestion and the company will not be responsible for any profit or loss arising out of the decision taken by the reader of this document. Any comments or 
statements made herein are those of the analyst and do not necessarily reflect those of the company. No matter contained in this document may be reproduced or   
copied without the consent of the company. Any unauthorized use, duplication, redistribution or disclosure is prohibited by law and will result in prosecution. The     
information contained in this document is intended solely for the recipient and may not be further distributed by the recipient. The Company accepts no liability        
whatsoever for the actions of third parties. 

The research analyst(s) of this document certifies that all of the views expressed in this document accurately reflect their personal views about those issuer(s) or        
securities. Analyst’s holding in the stocks mentioned in the Report:-NIL 
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